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VALUATION
When it comes time to value your business, you need a partner you can 

trust. One who will work intimately and collaboratively with you to 

understand and position your business in the ideal light for your specific 

circumstances.

Whether you’re preparing for a sale or planning for a comfortable 

retirement, seeking a merger or resolving a legal dispute, every valuation 

presents a unique opportunity for PKF. Our valuation clients cover all 

sectors and have a diverse array of motivations, aims, and perspectives.

INDICATIVE PRE-SALE VALUATION

PKF enable the optimal sale process by preparing and 

acquainting you with the true underlying value of your business 

to set a benchmark of expected enterprise valuation in the 

event of a sale.

TAX PLANNING & COMPLIANCE

With constantly changing and increasingly complex tax codes 

and regulations, PKF Corporate Finance offer individualised 

and tailored valuations for tax compliance purposes. 

LITIGATION SUPPORT & DISPUTES

PKF Corporate Finance provide independent expert valuations 

to resolve contested inheritance, divorce proceedings and 

other legal disputes in a reasonable and transparent manner.

MERGERS & ACQUISITIONS

Whether pursuing an acquisition or folding into a merger, a 

reliable and independent market valuation is an essential 

component of negotiations for business owners.

RESTRUCTURING & REFINANCING

A strong understanding of the relative value of individual 

business units is essential to any strategic decisions -

PKF provide expert advice to allow you to make 

informed judgements.

EMPLOYEE INCENTIVES & OPTIONS

PKF assist clients in setting up and fulfilling valuation-related 

employee options and incentives. With a comprehensive 

expert valuation, PKF help you achieve the optimal outcome 

for all parties.
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Through the long-term emotional investment and years of service, in addition to personal attachments 
and competing shareholder and stakeholder desires, it can be difficult to set a clear and realistic frame 
of reference for performance and potential.

In order to robustly and independently assert the realistic expectations of an enterprise’s market value 
and run the most competitive process possible, it is imperative to seek professional guidance from 
objective and independent experts. PKF seek to help clients position their business in the best 
possible light in order to achieve the maximum return.

PRE-SALE VALUATION

PRACTICAL VALUATION EXAMPLE

The first number a buyer will consider when looking at a business is the EBITDA 

(Earnings Before Interest, Tax, Depreciation & Amortisation). This represents a 

benchmark for a business’ profitability and maintainable earnings. However, 

while a business may internally report and monitor EBITDA, this may not be an 

accurate representation of the enterprise’s intrinsic value. PKF help businesses 

to calculate an underlying EBITDA, removing unusual or non-recurring items 

and clarifying the enterprise’s position.

Underlying 

EBITDA

A thorough analysis of recurring costs is also required, as these are the only 
costs applicable to a trade buyer, removing obfuscating outlays such director or 
other non-recurring expenses that would not be required by a new owner. This 
identifies only the costs necessary to run the business and creates a clearer 
picture of the enterprise’s maintainable profitability.

Recurring 

Costs

PKF consider a range of valuation methodologies depending on both the life 
cycle of the business, its operative industry and the current level of sector M&A 
activity. A completed valuation will consist of several distinct cross-checked 
approaches in order to validate the final figure:

Valuation 

Methodologies

Market-based 

Approach

Precedent Transactions: This method examines acquisition prices paid for 
similar businesses and applies relevant valuation metrics. The relevance and 
comparability of selected transactions is critical to the accuracy of this 
approach. 

Comparable Company Multiples: This method examines value metrics 
currently applied by the market to comparable publicly listed companies. As with 
precedent transactions, methodology is reliant on the relevance and 
comparability of chosen companies, and consideration must be given to 
potential differences in scale and diversification, as listed peers tend to hold 
strong positions in these factors.

Industry-based 

Approach

Sector Specific Methodologies: This method uses reliable industry 
benchmarks to guide an industry-oriented valuation. It generally concentrates on 
capturing the values of recurring revenues or underlying assets (e.g. Assets 
Under Management). It is reliant on the appropriateness and accuracy of what 
are perceived to be sector valuation rates / multiples.


